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● 9,380 SF for $585,000
● Historic building on Iconic 

Iditarod Trail
● High visibility tourist area
● Multiple divided areas for 

various business  possibilities
● Zoned B2B
● MLS 19-17849

Multi use building 

105 W 4th Ave

https://www.spirecommercial.com/


Offering Summary

Address and Legal Description 105 W. 4th Avenue

Lot 12, Block 22, Original Townsite of 
Anchorage, Alaska 

Offering Price $585,000

SF Building 9,380 sf (Municipality of Anchorage)

SF Lot 6,500 sf (Municipality of Anchorage)

Zoning B-2B (Central Business District Intermediate)* 

https://library.municode.com/ak/anchorage/codes/
code_of_ordinances?nodeId=TIT21LAUSPLOLCO
XPDE312015_CH21.40ZODIOLCOXPDE312015 

2019 MOA Tax-Assessed Value Land:            $305,500
Building:       $312,600
TOTAL:          $618,100

Tax ID:  002-104-01-000

http://www.muni.org/pw/public.html

2019 Property Taxes $10,112.11       2019 Mill Rate = 0.01636

*Note:  Title 21 is the Municipality of Anchorage (MOA) Land Use planning code.  There is 
an old Title 21 that expired 12-31-15, replaced by the new Title 21 that went into effect 
1-1-16.  However, for downtown Anchorage, the MOA hadn’t gotten around to writing the 
new code for the downtown district, and still hasn’t.  So, the old Title 21 applies to the 
downtown area and this property in particular. 



Offering Summary

 
Why would this Property be a good purchase?

1. This is a historic building in the heart of downtown, situated on 
the well-known, well-travelled and visible intersection of 4th 
Avenue and A Street.  

2. Downtown Anchorage is bustling with tourists during the visitor 
season.  The popular Saturday Market is extremely close.  This 
property is very much a part of the pedestrian Downtown 
environment, and it has served this particular retail business 
very well for several decades.  The right business, with the right 
owners and the right vision could really thrive here.

3. In terms of price and square footage, this building is very hard 
to beat .   



Floor Plan - Ground floor



Floor Plan - Basement



Floor Plan - Measurements
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Location History and details
The Fur Factory location is seen multiple times a year in both digital and print media dating 
back to the 1960s in both the Fur Rondy and Iditarod races as well as parades and 
downtown festivals. The intersection itself can be seen dating back to the 1930s. This 
means that your signage and storefront are sure to be well-seen by the public  during these 
annual events. Being walking distance from the massive Anchorage Saturday Market also 
makes it an easy location for piggybacking foot traffic each weekend in summer.. Also within 
walking distance are the multiple conventions held in the area each year ranging from 
Senshi Con to surgical profesional summits. 
This tourist-heavy part of downtown Anchorage is sure to provide a host of clientele, no 
matter the time of year, as the events are year-round instead of having a ‘peak’ in either 
winter or summer, which means steadier bookkeeping for your business. The 2019 report 
for spending in the immediate area is close to 3 million dollars on apparel and services 
alone, and the year isn’t over yet!

http://www.spirecommercial.com


Property Images:Main level

Retail 3,648 SF



Property Images:Main level

Virtual tour can also be found here:
http://tours.alaska360tours.com/262220



Property Images:Workshop

2,208 SF



Property Images: Workshop



Property Images: Basement

3,840 SF



Location and Aerial
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Traffic Counts

This image shows average daily vehicle counts, However this does not 
show the bulk on individuals that walk or ride the bus while in this part of 
the city.

Here is the State DOT link to Traffic Count Mapping: 
http://akdot.maps.arcgis.com/home/webmap/viewer.html?webmap=7c1
e1029fdb64d7a86449d55ef05e21c#!
 

http://www.spirecommercial.com
http://akdot.maps.arcgis.com/home/webmap/viewer.html?webmap=7c1e1029fdb64d7a86449d55ef05e21c#
http://akdot.maps.arcgis.com/home/webmap/viewer.html?webmap=7c1e1029fdb64d7a86449d55ef05e21c#


Drive Times

This map is a drive-time map.  The map shows how far a person could go to or from the 
property in a car, given standard traffic and the existing road system.  Red is five minutes, 
green is 20 minutes, and blue  is 30 minutes.

The five-minute drive-time is not too bad, it includes as far south as Huffman, Dimond, and 
Midtown.  Within 15 minutes, all of Anchorage, and then some, is within reach.  In 30 
minutes, you can get to Indian south of anchorage and north to Chugiach (including JBER 
and Eagle River)

CONCLUSION:  An owner/ occupant can reach over half the population of the state and 
the business that serve them in one hour or less.  Conversely, half the population of the 
state can drive to this location within an hour.  



Walk Times

This map is a walk-time map.  The map shows how far a person could go to or from the 
property by foot.Red is five minutes, green is 10  minutes, and blue  is 15 minutes.

The majority of the downtown Anchorage area is covered by walking, Many employees 
walk around their offices for food and shopping during the workday and many locals as 
well as tourists will park at a car lot and walk from shop to shop since parking is limited in 
the area for specific storefronts. The property is within short walking distance from 
convention sites, hotels, and the city market, making it an easy destination. An added 
bonus to the location is that it is extremely close to many of the larger public parking areas, 
making it even more likely that they will pass your location adding passive impulse 
marketing and sales. 



Zoning
https://library.municode.com/ak/anchorage/codes/code_of_ordinances?nodeId=TIT21LAUSPL
NECOFFJA12014_CH21.04ZODINECOFFJA12014_21.04.050INDI

https://library.municode.com/ak/anchorage/codes/code_of_ordinances?nodeId=TIT21LAUSPLOLCOXPDE312015_CH21.40ZODIOLCOXPDE312015_21.40.150CEBUDICO
https://library.municode.com/ak/anchorage/codes/code_of_ordinances?nodeId=TIT21LAUSPLOLCOXPDE312015_CH21.40ZODIOLCOXPDE312015_21.40.150CEBUDICO
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Further Resources

Anchorage Economy and Commercial Real Estate:
 
BOMA Anchorage (Tip: under the “Resources” tab, then “Documents”, look at 
their annual forecast powerpoints for various property types.)
 
Anchorage Economic Development Corporation (Tip: look at their reports, 
specifically their most recent annual forecast)
 

Alaska Economy:

Northern Economics

Alaskanomics.com

McDowell Group

Alaska Economic Trends

http://www.spirecommercial.com
http://www.bomaanchorage.com/
https://aedcweb.com/
https://northerneconomics.com/
http://www.alaskanomics.com/
http://www.mcdowellgroup.net/
http://labor.alaska.gov/trends/
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A Word from the Broker

Dear Potential Buyer,
 
Hey, thanks for cruising through this material.  I hope it was 
useful!
 
Now be aware, I collected it in good faith, but really didn’t verify 
any of it beyond my basic search.  In other words: verify, verify, 
verify.  Collect your own information and perform your own 
analysis.  Transactions and negotiations work best when all 
parties are independently and well-informed.
 
I look forward to working with you!
 
Sincerely,

Hugh
 
  

http://www.spirecommercial.com

